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Alloy Wire International is delighted  
to announce its best ever performance 
in 72 years! 

We have secured sales of £11m, with significant 
increases in activity across all of our key markets, 
including aerospace, automotive, nuclear and oil  
and gas.

Our sales figures represent a 28% improvement on 
the previous year; this has presented an exciting and 
demanding challenge for our manufacturing and 
production team, who have used all of their experience, 
skills and insight to make sure we continue to deliver 
the highest levels of quality and delivery performance.

Mark Venables, Managing Director, explained: 
“All of our customers are very busy and they want a 
supplier that will get them their material quickly and 
to the highest possible standard. Our lead times are 
the best in our industry, but it has been a challenge 
to keep them within the three weeks promise for the 
majority of the year. The only way we have achieved 
this is through our staff going above and beyond, not to 
mention a £3.8m investment. 

Our sales figures represent a 28% 
improvement on the previous year; 
this has presented an exciting and 
demanding challenge...

ANOTHER
RECORD
YEAR

“This has meant we have over 200 tonnes of 
stockholding at any given time and this features all of 
the 60 nickel alloys in our range. It has been a great 
year and we expect 2019 to follow a similar path.”

There are a number of exciting investment plans in 
place for the next twelve months, which will continue 
to see the development of a ‘Super Fine Flat Wire’ take 
up spooler, heat treatment furnaces and new drawing 
machines.

Mark Venables with members of the production team
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50,000 miles

of visitors at events
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Key Features
Exceptional oxidation resistance

Highly resistant to stress corrosion cracking  
in petrochemical applications

HASTELLOY˘ X available in:-
n	Round wire

n	Bars or lengths

n	Flat wire

n	Shaped wire

n	Rope/Strand

Packaging
n	Coils

n	Spools

n	Bars or lengths

key advantages  
to you, our customer

HASTELLOY˘ X

Technical Datasheet AWS 057 Rev.1

IMPORTANT 
We will manufacture to your required mechanical properties.

˘Trade name of Haynes International.

H
OW

 CAN I HELP?

0.025mm to 21mm
(.001” to .827”)

Order 3m to 3t 
(10ft to 6000Lbs)

Technical support

Delivery:  
within 3 weeks

E.M.S availableWire to your spec

Copyright © 2016 Alloy Wire International Ltd. 
Technical Datasheet AWS 057 Rev.1

HASTELLOY˘  X
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Specifications

Key Features

Typical Applications

AMS 5754 

AMS 5798 

ASTM B619 

GE B50A463 

GE B50A655 

ISO 15156-3 

(NACE MR 0175)

Exceptional oxidation resistance

Highly resistant to stress corrosion cracking  

in petrochemical applications

Gas turbine engines

Industrial furnaces

Chemical processing

Petrochemical processing

Designations

W.Nr. 2.4665 

UNS N06002 

AWS 057

Chemical Composition

Element
Min %

Max %

Cr
20.50

23.00

Mo
8.00

10.00

Fe
17.00

20.00

W
0.20

1.00

C
0.05

0.15

Si

-
1.00

Co
0.50

2.50

Mn

-
1.00

P

-
0.04

S

-
0.03

B

-
0.01

Ni

BAL

Density

8.22 g/cm³

0.297 lb/in³

Melting Point

1355 °C

2470 °F

Coefficient of Expansion

13.9 μm/m °C (20 – 100 °C)   

7.7 x 10-6  in/in °F (70 – 212 °F)

Modulus of Rigidity

77.6 kN/mm²

11255 ksi

Modulus of Elasticity

205 kN/mm²

29733 ksi

Heat Treatment of Finished Parts

Condition as supplied by Alloy Wire Type

Temperature

Time (Hr)
Cooling

°C

°F

Annealed or Spring Temper

Stress Relieve
400 – 450

750 – 840
2

Air

Properties

Condition

Approx. tensile strength

Approx. operating temperature

N/mm²

ksi

°C

°F

Annealed

850 – 1050

123 – 152

-200 to +400

-330 to +750

Spring Temper

1350 – 1550

196 – 225

-200 to +400

-330 to +750

The above tensile strength ranges are typical. If you require different please ask.

ISO 14001

ISO 9001

AS 9100

Aerospace & Defence

Environmental

Quality Management

Health & Safety

OHSAS 18001

Manufacturing quality, delivering reliability  |  alloywire.com

Key FeaturesHigh strength and good corrosion resistance  

at high temperatures
Age hardenableGood for high temperature fasteners

xHigh temperature static applications

INCOLOY® A-286 available in:-

n	Round wiren	Bars or lengths
n	Flat wiren	Shaped wiren	Rope/Strand

Packagingn	Coils
n	Spoolsn	Bars or lengths

key advantages  
to you, our customer

®Trade name of Special Metals Group of Companies.

INCOLOY® A-286

Technical Datasheet AWS 023 Rev.1

IMPORTANT 
We will manufacture to your required mechanical properties.

HOW CAN I HELP?

0.025mm to 21mm(.001” to .827”) Order 3m to 3t(10 ft to 6000 Lbs)

Technical support

Delivery:  within 3 weeks

E.M.S available

Wire to your spec

Copyright © 2016 Alloy Wire International Ltd. 
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More than 22,000 people have visited 
AWI’s websites in October, a near 
10,000 rise on the same time last year. 

The UK continues to be a large market for 
AWI, but we have also seen significant growth 
in North America and Japan, whilst France, 
Germany, Italy and Spain are all performing 
above expectations – pushing total exports 
above 50%. 

These figures, which include 106 leads and 
234 app visits, reinforce our decision to invest 
significantly in our digital marketing, ensuring 
all of our key global sites are translated into 
their native language and that visiting  
engineers have easy access to the ‘Alloy  
Technical Data Sheet’ download facility.

The latter means they can take a two-page 
data sheet on any alloy and share with 
colleagues or customers to assist with their 
decision-making around material selection 
and product design. 

Digitally 
speaking

With so many AWI customers across Belgium, France, Germany, The Netherlands and Switzerland, 
the logistics can challenge the annual travel planning of even the most experienced AWI 
Sales Executive – not for our sales team at ROPA Stahl, who excel at getting around to see our 
customers in all these countries over the course of the year. Perhaps the outstanding performance 
of the European motorways helps here?

Face-to-face customer meetings are so important in improving the understanding of their specific 
needs, whilst building relationships based on trust and friendship. Massive thanks to our sales 
teams all around the world for their efforts in meeting so many AWI clients.

Going 
the extra 
mile...

2018 has been one of our busiest 
ever years when it comes to 
taking the Alloy Wire International 
message globally, with nine 
exhibitions completed to date.

These figures, which include 
106 leads and 234 app visits, 
reinforce our decision to 
invest significantly in our 
digital marketing...

We have visited four different countries across 
three continents, travelling 50,000 miles and 
meeting hundreds of visitors at events catering for 
the aerospace industry, spring makers, advanced 
engineering firms and the oil and gas sector.

It has been a real team effort, with our UK sales staff 
joined by our international counterparts to help 
us market the company in the native language of 
the show. This has definitely reaped dividends in 
generating new leads and forging partnerships.

Angus Hogarth, Sales Director at AWI, 
commented: “No matter which country we visited 
or which show we attended, the message was 
simple…customers are busy and looking for 
security of supply and quick lead times, something 
we can offer them in abundance.

“2018 also saw us take our first presence at Wire 
China and Japan’s Mechanical Components & 
Materials Technology Expo. Feedback was very 
positive so we’ll definitely be back at both of these.”
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The Italian (Speaking) Job 

People continue to be our biggest asset and 
we are committed to investing in the skills and 
personal development of everyone that works 
for AWI, both in the UK and overseas. 

Our support staff visit our international sales 
teams throughout the year to make sure they 
are kept up to date with developments on 
production capabilities and market trends. 
This way, they can use the best information in 
supporting our customers.

Additionally, in-house training days have 
been given to sales teams at our HQ this year 
including visits from:

Bill Shields (USA), David DiNuccio (USA),  
Steve Parton (Germany), Amit Banerjee (India) 
and Stefano Cappelletti (Italy).

Stefano at the ANCEMM spring manufacturers meeting

At the recent ANCEMM meeting of Italian spring 
makers and businesses associated with the 
sector, Stefano Cappelletti was invited to give a 
presentation on nickel alloy wire for springs.  

He explained to 75 people about the range of 
nickel alloys and the harsh environments they 
are subjected to as a spring, such as very high 
temperatures, extremely corrosive substances,  
or even a combination of both. 

Stefano, who is AWI’s Sales Executive for 
Italy, Spain and Portugal, talked about typical 
applications for these kinds of springs and the 
conditions that the wire is supplied in, including 
NACE. 

He also mentioned how springs made in some 
of the age hardenable alloys are subjected to 
different heat treatments, in order to achieve the 
desired mechanical properties of the spring.

People Power

THE  
FINAL  
WORD

“ Our customers, suppliers and staff have again played a key role in our record year. 
Thanks to everyone for your support, commitment and hard work in establishing  
AWI as the best in our marketplace – here’s to everyone’s success in 2019!”

Calendar on its way
Our marketing team have been working hard to come up 
with the creative concept for the Alloy Wire International 
2019 Wall Calendar. 

Now completed, copies of the calendar will be mailed out 
early December and we hope you like it as much as we do. 

We may not be heading for the 
Oscars, but the AWI video is certainly 
proving a big hit with customers.

The 3-minute video takes you on a journey 
through the Alloy Wire factory, revealing 
some of the processes and people that 
ensure we deliver the highest quality wire, 
quickly and in the batch quantities our clients 
demand.

In case you haven’t seen it yet, please visit 
www.alloywire.com and CLICK on the image 
in the rolling header banner. Feel free to share 
on social media and with your own contacts.

Spare 3 mins?

David DiNuccio
USA

Bill Shields
USA

Steve Parton
GERMANY

Amit Banerjee
INDIA

Stefano Cappelletti 
ITALY


